THE LEAD'

https://thel eadpc.com/pdi-picks-12-1-2025/

Therise of secondaries
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Which types of funds that invest in secondaries transactions do you have
in your portfolio?
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Our Perspectives 2026 survey confirms that secondaries are growing in investor popularity.

Secondaries have quickly moved from the periphery of private credit to the mainstream. Our Per spectives 2026
survey reveals the evidence of this sudden change.

Our LPs were asked what the asset class focus was of secondaries funds they were committed to. Here, private
debt has moved more into line with other asset classes with 14 percent saying they had exposure to private credit
secondaries. This still lags private equity-focused secondaries funds (31 percent) and infrastructure-focused
secondaries funds (20 percent) but is ahead of real estate-focused secondaries funds (10 percent). In the
equivalent survey ayear ago, private debt secondaries were on just 6 percent.

Moreover, private credit secondaries investor activity is expected to increase over the coming 12 months. In the
same survey ayear ago, 20 percent of LPs said they were either planning to buy only, sell only or both buy and
sell on the private credit secondaries market. In the current survey, that figure has risen to 29 percent.

Onerelatively new feature of the secondaries landscape — including in private credit — is the continuation
vehicle. Thisyear’s survey finds 40 percent of LPs saying that they saw substantially more continuation vehicles
over the last year. This compares with an equivalent figure of 35 percent a year ago.
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Asked whether they were given enough time to make a decision on committing to a continuation fund — without
being forced to roll or sell —only 16 percent said “always’ while 41 percent said “ sometimes’. More than afifth
of LPs— 21 percent — said they were “rarely” or “never” given enough time.



